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NTEREST in the subject of Federal supervision of insur- 
ance will receive added impetus from the paper read by 
Senator John F, Dryden before the Life Underwriters Asso- 
ciation of Boston last week. In another column of this issue 
of THE Spectator will be found extracts from the Senator’s 
paper covering the more salient points. The speaker reviewed 
the history of the efforts heretofore made to have inter-State 
insurance recognized by the Federal government as a factor 
of inter-State commerce, as railroads, telegraphs, banks, etc., 
are recognized and governed by similar legislation. He main- 
tains that the oft-quoted opinion of the Supreme Court in 
Paul vs. Virginia, as against such recognition, did not go into 
the merits of the case, and should not be regarded as an 
obstacle in the way of receiving from Congress the desired 
legislation. The Supreme Court cannot decide upon the con- 
stitutionality of a law until such a law has been enacted and 
properly brought before it, which has not yet been done. As 
the Senator points out, the laws of the various States are in- 
congruous and inconsistent, “making a duty in one State of 
what might be a crime in another,” and giving to some fifty 
States the authority to examine any company at the whim of 
the supervising officer, at great cost to the company ex- 
amined. One such examination under Federal authority, re- 
sulting in a certificate of solvency, should be sufficient au- 


thority for the company receiving it to do business in every. 


State in the Union. Each State could retain jurisdiction over 
the companies of its own creation, and, for that matter, over 
all business done within its borders not inter-State in its 
character, but uniformity of laws, regulations, taxation, etc., 
could be maintained for those doing an inter-State business. 
It required many years of persistent agitation to induce Con- 
gress to pass laws relating to banks, railroads, telegraphs, 
etc., and eventually, it is to be hoped, similar recognition will 
be accorded to insurance. 





CORRESPONDENT raises the question as to what is 
the precise meaning of the portion of the New York 
standard fire insurance policy which reads as follows: 


This entire policy * * * shall be void if * * * there be 
kept, used or allowed on the above described premises, benzine, 
* * * phosphorus, or petroleum or any of its products of greatcr 
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inflammability than kerosene oil of the United States standard 
(which last may be used for lights and kept for sale according to 
law, but in quantities not exceeding five barrels, provided it be 
drawn and lamps filled by daylight or at a distance not less than ten 
feet from artificial light). 

It is claimed that the words “which last” may be con- 
strued as referring to several different combinations of words 
in the preceding clause, and there certainly appears to be some 
ambiguity in the sentence. Thus, it might be read as mean- 
ing that the policy would be void only (so far as petroleum 
products are concerned) if such products more inflammable 
than kerosene of the United States standard were kept, used, 
etc..—that is, as placing no prohibition upon the use or stor- 
age of kerosene of the United States standard or better. In 
this event, the words “which last” might be construed as 
applying to the inferior products. Nevertheless, there can 
be little doubt as to the intent of the framers of the standard 
policy upon this subject, which indubitably was to prohibit 
absolutely the use or storage of all petroleum products of 
greater inflammability than kerosene oil of the United States 
standard, and to permit the use and storage of oil of the 
United States standard (or better) under the conditions speci- 
fied in the parenthetical clause commencing with the words 
‘which last.” If a revision of the text of the standard policy 
form should ever be undertaken, it might be well to clarify 
the lines above quoted; though there is no reason to believe 
that any court would uphold any construction other than 
that which is commonly accepted as the intended meaning of 
those who drafted the contract. 





N THE Spectator of November 24, in an editorial about 
Lawson’s articles attacking life insurance companies, it 
was stated that he had been refused insurance by the very 
companies he was denouncing. This fact would seem to ac- 
count for his many untruthful statements regarding them. 
That he was greatly disappointed in not being able to obtain 
insurance was shown by the fact that he made application 
to three different companies. One of these applications was 
made shortly after that severe illness that he so graphically 
describes in one of his articles, when all persons about him 
thought he was on his death bed, but in his application he 
carefully concealed the fact of this attack upon his health 
that so nearly proved fatal. In another application he stated 
that he had never been rejected by any company, when the 
jacts were that he had been refused by two companies pre- 
vious to making that statement. In a late article he quotes 
from THE SprEcTATOR the statement that he had been re- 
jected, and while he does not deny it, he prints facsimiles of 
letters showing that he had been solicited to take policies in 
the New York Life. Of course he was solicited to insure 
his life, not by any one company, but probably by a dozen or 
twenty. He was a person of notoriety, and agents of com- 
panies are not likely to overlook any one whom they think 
may be induced to insure his life. But there is a long step 
between signing an application and obtaining a policy. The 
applicant must undergo a careful medical examination, and if 
it is found that he is suffering from any disease, is mentally 
unbalanced, or of such character as to make the moral hazard 
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too great for the company to assume, he is rejected. Law- 
son made appliction several times, but each time was re- 
jected. But he deliberately falsified in one application, at 
least, by stating that he had never been refused insurance. 
Falsification, however, is so much a part of his stock in trade 
that the truth is a comparative stranger to him. In his writ- 
ings he is equally regardless of facts as in his verbal utter- 
ances, as is shown in his attempt to discredit THe Specta- 
TOR’s statement that he had been rejected by the companies 
he was attacking, by showing that he had been solicited by 
one of them. But Lawson has so far overshot the mark in 
his “Frenzied Finance” articles that they cease to be interest- 
ing or amusing. 





HOW MANUFACTURERS FIGURE 


INSURANCE PROFITS. 


HE fire insurance committee of the Canadian Manufac- 
turers Association recently presented a report severely 
criticising the rates and methods of the stock fire insurance 
companies and recommending the establishment of a mutual 
fire insurance department in connection with the association. 
The report recognizes fire insurance as a necessity to the 
manufacturer, but says: “The manufacturer must also know 
what his insurance is going to cost him.” This is assuredly 
desirable knowledge; and the insurance company manager 
would also like to knew, in advance, what the insurance ‘he 
sells is going to cost his company—but he cannot. If it is 
sold at a loss, he can only hope and strive to make up the 
loss later on. The report tells of risks rated at $1.55 and 
$1.84, respectively, being placed in United States companies 
at 55 cents and 31 cents, “and no improvements in the risks 
were necessary in either case!” Possibly the “improve- 
ments” were needed in the insurance companies—they are 
not named, but may have belonged to the almost innumerable 
horde of wildcats which have roamed through this country 
and Canada in search of premiums, regardless of rate. It is 
also stated that the New England mutual companies are get- 
ting many Canadian risks; but the rigorous selection exer- 
cised by these companies, which would debar most risks from 
being insured by them, is not emphasized. 

The drafters of the report “always understood that an in- 
surance contract, although made for a one-year term, was 
entered into after a scientific inspection and adjustment of 
rates and, provided the risk was maintained at its first stand- 
ard, and municipal conditions were not changed, the varia- 
tions in rates would be slight.” Passing over the inconsis- 
tency indicated by a later statement: that “their system of 
inspection is little more than a name,’ we pause to inquire 
whether manufacturers are in the habit of maintaining the 
selling prices of their products at a fixed figure, regardless of 
increases in cost of materials and labor? The manufacturer 
usually knows pretty nearly what his goods cost him before 
he fixes his selling price and sells the goods. The fire in- 
surance companies, on the contrary, must sell their contracts 
of indemnity first, and later buy in ashes at a cost to them 
which is obviously impossible to closely forecast. Having 
then discovered that they have lost money by charging in- 
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adequate rates, self-preservation dictates an increase in rates 
to meet the augmented losses. 

The committee asks: “What would become of the manu- 
facturer if, after having had a bad business loss, he increased 
his prices 100 per cent? If he attempted an increase of ten 
per cent he would destroy all demand for his products.” 
What should have been asked, in order to parallel the insur- 
ance companies’ position, was: “What would become of the 
manufacturer who, having to pay much higher prices than 
formerly for labor and materials, neglected to raise his selling 
price ?” 

This astute committee divides the distribution of the pre- 
miums received by the fire insurance companies into two 
classes—(1) loss payments, and (2) “that which is set aside 
for reserve, paid in profits and paid for business expenses.” 
The second division is stated to have amounted, on Canadian 
business in the last eight years, to 36.34 per cent, and this 
percentage is characterized as being “too much!” The ex- 
perience of the sixty largest companies operating in the 
United States during the last ten years shows that over 
thirty-six per cent of premiums is required for expenses 
alone, while their underwriting profit amounted to 3.69 per 
cent of premiums; and these companies ought to be able to 
conduct their business as economically as is possible. But 
the committee deems the agent, the middleman, superfluous, 
and would eliminate him and his remuneration. Then the 
idea of classifying the additions to unearned premium reserve 
(which may be drawn upon by policyholders at their 
pleasure) with expenses, is unique! The committee should 
be given credit for this discovery in fire insurance finance. 
So far as the calculation of surplus, profits or losses is con- 
cerned, the reserve is surely a liability, but it is to the policy- 
holder. 

Consider also the ease with which profits are figured out 
of the premiums remaining after paying losses! Observe: 
“For the last ten years the average losses of the ten com- 
panies carrying the largest Canadian business have been 
64.84 per cent of the premium income. This leaves 35.16 
per cent for other purposes. For purposes other than losses 
the percentage of individual companies ranges from 29.28 to 
43.34, which figures should permit of- large dividends.” The 
details of the process of extracting “large dividends” from 
35.16 per cent of premiums when actual operating expenses 
alone require 36.1 per cent, are not given; but we surmise 
that it is “Irish dividends” that result. 

A plan is presented for the organization and conduct of a 
mutual insurance department, which involves the reinsurance 
(with consequent brokerage profit) of one-half of the depart- 
ment’s writings in the regular companies; and in order to 
“keep the expenses down” the department will follow the 
rates charged by other companies—in other words, will 
kindly permit the stock companies to bear the expense of 
inspections and rate making, and will then, in some manner, 
procure and utilize them. Perhaps the regular companies 
may have some voice in these matters. It is difficult, too, to 
reconcile the proposed appropriation of rates with the pre- 
vious criticism of the existing companies’ inspection methods 
and the declaration that “the manufacturers and, in fact, 
every owner of property should insist on a proper inspec- 
tion. Only by this means can rates be equitably fixed.” 


THE 


But perhaps it is too much to expect consistency along these 
lines; the outcome might be unduly expensive and result in 
levying calls upon the additional liability of the policyholders, 
instead of returning profits to them. 
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SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

H. N. Luesing of 29 and 31 Liberty street has been appointed repre- 
sentative for the Eastern and Southern States and Canada of the 
Federal Lloyds of Chicago. This organization had cash assets of 
$81,492, and a net cash surplus of $38,322, on October 31, i904. In 
addition, the underwriters are liable to the full extent of their fortunes, 
aggregating over $30,000,000. The Federal Lloyds makes a specialty 
of lumber business. 





With to-day commences the final month of 1904 and the wind: 
up of the struggle for premium income for the year. 


Up to this date there is no denying that, for the boroughs of 
Manhattan and Bronx, the net premium receipts have been far 
ahead of any previous record. With these at an estimated aggre- 
gate for the year of something like $16,000,000, and losses not ex- 
ceeding $7,000,000 (allowing for expenses) there should be a hand- 
some profit. In fact, “old New York city” has, for many years, 
maintained its well-earned reputation as a profitable section for fire 
insurance capital. 


Storage lines have not been in active evidence this week, although 
several offices report considerable demand: for coffee and sugar. 


It was noted by a prominent underwriter that the last circular, 
which advised members of “Cancellation for non-payment of premi- 
um” was changed, in that it did not quote, as heretofore, the names 
of brokers controlling the risks so listed. 


Not a few of the leading brokers and some local underwriters inti- 
mately connected with counter life, have given expression lately to 
the view that the local outlook is “‘rocky’—that companies are ap- 
proaching a condition similar to that of the early part of 1898—and 
from the same causes. It is to be hoped that these opinions are not 
well founded. 


At a special meeting held on Monday the New York Fire Insur- 
ance Exchange members, by a heavy vote, sustained the findings of 
the arbitration committee in the matter of arrangement made by 
and between Blagden, Kelly & Co. and F. W. Temmler & Co., which 
were claimed by the committee to be in violation of the agreement. 


H. E. Wilson, general manager of the Northern of London, will 
pay a visit early next month to the company’s North American 
branches. 

Herbert Wilmerding, secretary of the committee of twenty, has 
sailed for Naples on the “Keenig Albert.” 

Thomas Peters of Atlanta, Ga., was in town this week. 

Fred P. Thomas of Fred P. Thomas & Co., Cleveland, Ohio, was a 
recent visitor to the city. 


F. H. McElhone of Marshall & McElhone, Chicago, managers 
of the Central department of the Firemans Fund, was in town a few 
days ago. 


Life and Casualty Notes 


E. M. Mabie, general agent for the Equitable at 128 Broadway, will 
retire from the insurance business on January 1. 


Announcement has been made of the retirement of A. M. Day as 
secretary and treasurer of the Casualty Company of America. He 
will be succeeded by Chauncey Miller, a newspaper man, formerly with 
The New York Herald. Sidney N. Moon of the New Amsterdam 
Casualty will take the office of statistical department manager made 
vacant by the retirement of A. A. Heinemann. 
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BOSTON AND VICINITY. 

The Boston Board of Fire Underwriters has as yet taken no definite 
action regarding the adoption of the New York form for writing in- 
surance on steamship common carriers liability in Boston. At pres- 
ent this kind of business is confusing and unsatisfactory, both to in- 
surers and insured, for there is no uniform form in use in Boston. 
Unlike the liability in the case of railroads, that of steamships is 
most rigidly defined and too much latitude is practiced in catering to 
the wishes and demands of carriers and owners of goods. The result 
is confusion, disclaimers of liability and general unsatisfactory re- 
sults. The New York form is now being carefully investigated, and 
it seems probable that it will be adopted by the Boston Board at an 
early date. 

The many friends of Assistant Manager A. K. Simpson of the 
Firemans Fund, Boston, who has been very ill at Atlantic City, N. J.. 
will be glad to know that he is well on the road to recovery. 


Among the commissioners whom Governor Douglas will appoint. 
the Insurance Commissioner is not included. 


The Underwriters Bureau of New England has just completed an 
examination of alarm valves and connections in Boston, with most 
gratifying results, conditions relating to efficiency having been found 
to be generally satisfactory. 


Life and Casualty Notes. 
Boston General Agent C. E. Townsend of the Equitable Life gave 
a dinner to his agency force, Saturday afternoon, which was weil 
attended and proved very enjoyable and profitable. 


Deputy Insurance Commissioner Hardison has replied to the 
letter from Secretary Camp, of the Mutual Reserve Life of New 
York, to the Massachusetts Department, relative to the recent de- 
mand of the Department of this State to make an examination of 
the company. 


Mr. Hardison’s letter is in great detail, and, in general, it denies 
the assertions and claims of Mr. Camp. 


Mr. Hardison asserts, in his letter, that he told Mr. Camp that “‘1f 
the company was in sound condition it would have nothing to fear, 
as we were there to make a fair, and not a hostile examination, and 
that Massachusetts made no other kind.” 


Mr. Hardison further stated in his letter: 


“You state that I demanded possession of the cash of the com- 
pany. The nearest I came to doing that was when I stated that we 
should begin the examination by balancing the books of the com- 
pany, the first step taken in any examination if it is to be thoroughly 
and properly done.” 

“* * * * JT told you that if they” (the records of the secretary 
of the corporation and the secretary’s records showing the transac- 
tions of the board of directors) “were not produced for * * * 
examination I could only regard it as a refusal to allow the exam- 
ination to proceed. Suffice it to say, you would not produce them. 

“For determination whether that constitutes a refusal in fact and 
in law we are ready to meet you before the proper tribunal for de- 
ciding such questions.” 


Deputy Insurance Commissioner Hardison has received a reply to 
his letter from Secretary Camp of the Mutual Reserve, in which he 
took exception to Mr. Hardison’s version of the incident in the com- 
pany’s office in New York; but Mr. Camp did not state that the com- 
pany was prepared to undergo an examination. The ten-days’ notice 
which Commissioner Cutting gave the company in which to express 
its willingness to submit to an examination having expired the com- 
pany was notified on November 29 that its license had been revoked. 


At the annual banquet of the Boston Life Underwriters Associa- 
tion, Tuesday evening at the Hotel Lenox, Governor Bates and 
United States Senator Dryden of New Jersey, president of the Pru- 
dential Insurance Company, were the principal speakers. About one 
hundred and twenty-five members of the association were present. 


In the absence of President John S. Cranston, John F. Hopkins 
presided. After brief remarks, Mr. Hopkins introduced Governor 
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Bates. The Governor caused a laugh when he remarked: “I thank 
you for this reception, but I assure you I have all the insurance 1 
can carry.” 

Senator Dryden addressed himself chiefly to the insurance men, 
upon the regulation of insurance under national supervision. 


Work upon the new office building of the Employers Liability As- 
surance Corporation on Broad street has been begun. The structure 
will be eleven stories high, and have a floor space of about 4000 
square feet. Besides being absolutely fireproof, it will embrace all 
the latest conveniences. 


NOTES FRO/ PHILADELPHIA. 

The executive committee of the Philadelphia Fire Underwriters 
Association has appointed the following gentlemen to constitute the 
new committee on losses and adjustments to serve for one year froin 
November 9, 1904: Charles R. Peck, chairman; W. A. Holman, E. 
L. Ellison, Charles S. Hollinshead, W. Bennett Gough, Horace Wal- 
ton and James F. Stone. They are seeking expressions from the 
various companies as to their views of the plan, with its additional 
expense and the benefit to be derived from such a bureau, before 
recommending any action at the special meeting to be called in Jan- 
uary to consider the subject. 

R. H. Patton, representing the Royal Exchange Assurance, is now 
prepared to accept risks for that company in a number of the counties 
in Pennsylvania and New Jersey. 

On the afternoon of November 18, an important test of the fire 
apparatus of Wilmington, Del., was made by F. C. White, chief in- 
spector, and John M. Shermer, inspector of the Underwriters Asso- 
ciation of the Middle Department, with the object of determining 
whether fire insurance rates in that city shall be increased. In all 
other cities in the Middle department the inspectors will make sim- 
ilar tests, with the same object in view, and it is expected that a vast 
improvement in the fire-fighting facilities of most of them will 
speedily be secured. 

It is a well-known fact that the defeat of the proposed amend- 
ment to the by-laws of the Philadelphia Fire Underwriters Associa- 
tion, providing for a bureau of losses and adjustments, was brought 
about principally by the local companies because of the additional 
expense which would be entailed with no commensurate advantage, 
as it would be likely that even with such a bureau established they 
would choose and insist upon adjusting their own losses. Some 
large agency offices also opposed the change. 

Since the adoption, by the Underwriters Association of the Middle 
Department, of electrical rules requiring either a standard permit, in 
which is inserted the certificate number, or a prohibitory slip attached 
to policies, or in their absence an advance in rates, brokers, many 
agents and some companies have been antagonistic, particularly in so 
far as they related to dwellings and private stables. At the recent 
meeting of the association these classes of property were exempted 
from the operation of the rule. If, however, the owner or tenants 
or contractors desire an inspection, then application must be made 
on the blanks of this association and the fee paid in accordance with 
the association’s printed scale of charges. 

Under circular No. 569 of the Philadelphia Fire Underwriters 
Association, Bean’s Extractine, a substitute for benzine, may be used 
in clothing shops for cleaning clothes, when kept in reasonable quan- 
tities; and when used, if the use of benzine is thereby discontinued, 
the charge, if any, for benzine in such establishment to be waived. 

In its Whalton School of Finance the University of Pennsylvania 
now has a course on insurance. Professor Solomon Huebner has 
charge of the branch and will supplement his lectures by a series 
from practical insurance men on the following subjects: “Life In- 
surance; Review of Life Insurance in the United States;” “The 
Organization and Management of the Office;” “Policy Contracts ;” 
“The Investment of Funds;” “Rate-Making in Life Insurance ;” 
“The Organization and Management of the Agency System ;” “Mor- 
tality Experience ;” “Assessment Insurance ;” “Fraternal Insurance ;” 
“Industrial Insurance and State Supervision of Life Insurance Com- 
panies ;” “Fire Insurance, Review of Fire Insurance in the United 
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States ;” “Rate Making;”’ “Fire Prevention;”’ ‘Policy Contracts ;” 
“Organization and Practice of Fire Insurance and State Supervision 
of the Fire Insurance Business.” Marine insurance will be treated 
in the same way, and accident, employers liability and fidelity in- 
surance will also be taken up during the term. 

The Capital Fire of Concord, N. H., has been elected to member- 
ship in the Philadelphia Fire Underwriters Association. 

Life and Casualty Notes. 

Thieves burglarized the office of the Phoenix Mutual Life at 129 
South Fifth street, on Wednesday night of last week, but secured 
very little. 

George T. Sibley of Wilmington, who has had charge of the Dela- 
ware district of the Equitable Life, is the manager of the new branch 
office of the company in the West End Trust Building, where he wiil 
also continue to manage the Delaware field. 


Reuben M. Magee, a member of the Philadelphia Association of Life 
Underwriters, and for many years a representative here of the Equi- 
table Life of New York, died suddenly of apoplexy at his home 
last week. 

The committee having in charge the securing of signatures to a 
compact among plate glass underwriters in this city have simply taken 
a copy of the agreement generally signed a few months ago; and are 
asking the representatives of each plate glass insurance company to 
sign again. It is hoped that such unanimity of purpose will be shown 
as to induce the officials of all companies either to sign or agree to 
stand by the agreement. 





THE SOUTHERN FIELD. 


The Commonwealth Fire of Dallas, Tex., is preparing to enter 
Georgia. 

Cliff C. Hatcher, of the firm of Hatcher, Lipscomb, Jerome & Co., 
will be married December 7 to Miss Imogen Brower of Rockwell 
City, Towa. 

Frank M. Butt, Atlanta manager of the Atlanta-Birmingham Fire, 
and J. C. Clark, Southern manager of the Ocean Accident and Guar- 
antee Corporation, have formed a partnership. They will retain the 
management of the Ocean Accident and will also have the New York 
Plate Glass Company and will also represent the Atlanta-Birmingham 
Fire locally. 

Life and Casualty Notes. 

The Dade County Title, Insurance and Trust Company and the Bis- 
cayne Bay Abstract Company, both of Miami, Fla., have consolidated 
their business. 

The Cape Fear Aid and Relief Association of Wilmington, N. C., 
has been chartered and has organized with the following officers: 
Walter E. Yopp, president; John E. Wood, secretary; Samuel E. 
Wood, treasurer. The association is to do a general insurance busi- 
ness. 

The insurance people of Columbia, S. C., will very soon organize a 
mutual insurance company to protect farmers against loss of their 
crops by hail, cyclones, or storms. It will be an assessment company 
and will be known as the Farmers Mutual Hail Insurance Company. 
Columbia will be the headquarters. 

The Mutual Life and Industrial Association of Athens, Ga., is now 
organizing the State of Florida. This is the third State that has been 
organized by this company. 

The territory of C. M. & E. H. Smith of Thomasville, agents of the 
Prudential, has been doubled. This is the result of the recent visit of 
C. H. Lang, superintendent of agencies of the company. 

There will be a general reunion of all the general agents of life 
companies in North Carolina, Virginia, South Carolina and Georgia, 
at Columbia, S. C., some time during the month of February. There 
will be a splendid banquet served and the meeting is intended simply 
to discuss conditions and promote good fellowship. 

R. L. Cooney, manager of the New York Life, has returned to At- 
lanta after an absence of seven months in Paris, France. He has been 
in charge of a branch of the New York Life in Paris. He will re- 
main in Atlanta now at his offices in the Empire building. 
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CORRESPONDENCE 
HARTFORD LETTER. 


[FRomM OUR OWN CORRESPONDENT. ] 

It is understood that Kimball & Parker, the New England managers 
for the Insurance Company of North America and the Philadelphia Un- 
derwriters, will take on the management along similar lines for another 
company the first of the year. 

It is rumored at the home office of the Connecticut Mutual Life that a 
large agency change is either impending or has already been consum- 
mated. Inquiry at the office reveals nothing certain as to the agency 
in question, although it is not denied that some change of considerable 
magnitude is under consideration. 

The “end of the year’ fires, always much dreaded and always as 
punctual as the season, are piled up in Connecticut, and their size is 
commanding attention. The worst within the week was the blaze in 
St. Catherine’s Roman Catholic Church, in Branford, Friday, the total 
loss being about $125,000, with insurance of about $100,000. 

President Parker of the fire board announces that the new engine 
house on Smith street will be ready for occupancy in about a week. 

Francis Buell Cooley, one of the original directors of the Equitable 
Life, a director in the tna Fire and the Hartford Steam Boiler Inspec- 
tion and Insurance Company, died at his home in this city, Friday 
afternoon, the funeral being attended by many insurance officiais yes- 
terday afternoon. UNDERWRITER. | 

Hartford, November 29. 











COMMUNICATIONS. 


The American Table of Mortality. 


New York, November 25, 1904. 
[To THE EDITOR OF THE SPECTATOR.] 

Sir: There have been many misconceptions and misstatements regard- 
ing the derivation of the American Table of Mortality, with which Shep- 
pard Homans’ name will always be associated; and I desire to place on 
record the actual facts so far as I can recall them at this time. 

First, it should be stated that the title ‘“‘The American Experience 
Table’ was not given by Mr. Homans, but by Mr. Barnes, then Superin- 
tendent of Insurance of New York, in recommending its adoption by the 
State of New York for valuation purposes. It is frequently stated that 
the table is based directly on the experience of the Mutual Life Insur- 
ance Company during its first fifteen years. This is not correct, as will 
be seen from the table below, where the first column shows the graduated 
rate of mortality based on the experience of the Mutual Life for its first 
fifteen years, and the second column gives the rate of mortality of the 
American Table. It will be seen that the difference above the age of 40 
is quite appreciable, and that the Mutual Life Table extends to the age 
of 99, while the American Table ends with 95. 


Rate Per Cent of Annual Mortality. 


Table Adjusted From American 
Age. Company’s Experience. Experience Table. 
NOtoiccdvcedeen wunemarede MURR sw ndobce ness aes 0.749 
Bile eve waviccududedenndes GEOG —bncid Chdslcncaas -763 
| MUTT TTeTS ce eee VEO aadenceerdoueds .780 
ECE ee Te ete ae! eeacenapaucnead .806 
Decades sndereul stacks (RMR e oases aeccaas cee 843 
BG Wenkasaewweaiunee baw Ke EE) Wadaiccewwaaeet .895 
Ge ccuveweeseeeeadeaumes ROE” enlanitrafecces ca -979 
CRCUTER LEC LTCe eCT eer ee 1.116 
Wbikncntestodereucaeees Pee ccc wowtnetenes 1.378 
Wow adn ata tae dadetierere GME poanecacencews 1.857 
GOs cattnenkesesaceseune PEN fd ca ocala o wiere 2.669 
Git aoasats cewuneaseuens MON ease eeecuems 4.013 
Wie claw nee salu cwiace sia oe MOGE. icnrcevecwon we 6.199 
ae * * * a * 
OEE OE TEC CCT EM CO MCE TCE 100.000 
OE ota racer sees ease MOR OGG cide eeicecean nacneus 


The rates for ages 75, 80, ete., according to the adjusted experience, 
were not published in the book giving the Mutual Life’s experience for 
its first fifteen years. 

Owing to the above misconception of the origin of the table, it is often 
supposed that the American is a “‘select’’ table, and does not represent 
the death rate after the influence of the medical examinations has mostly 
ceased. Mr. Homans told me distinctly that he had eliminated the experi- 
ence of the first five years. A comparison of the two columns above shows 
differences at ages above 40, which indicate that selection was eliminated. 

Some have supposed that the American Table was based on a com- 
bination of the experience of the Mutual Life with that of other com- 
panies, as proposed and attempted by the American Life Underwriters 
Convention, which first met in May, 1859, and also again in 1860, 1861 and 
1862, but apparently not thereafter, and did much work without any val- 
uable results. Mr. Hudnut’s admirable ‘‘Semi-Centennial History of the 
New York Life’? makes this mistake in a note on page 55. I asked Mr. 
Homans directly about this, and he wrote me, March 3, 1896, saying: 
“The statement in regard to the basis upon which the so-called American 
Experience Table was constructed is incorrect. The statistics from the 
‘thirteen companies’ referred to were not used in the compilation of that 
table.” I might state that there is still a third misconception regarding 
the American Table, which is, however, entirely personal in its char- 
acter, and that is, that I was associated with Mr. Homans in the prepara- 
tion of the table and entitled to some share in the credit. Items to that 
effect have appeared from time to time in the insurance press, which I 
immediately corrected so far as they came, to my knowledge. I would 
say explicitly that I had nothing whatever to do with the bringing out 
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of the table, and, so far as I know, and as I fully believe, it was abso- 
lutely and entirely Mr. Homans’ own work. He never, that I can re- 
member, consulted me or any one else regarding it. The credit for what 
promises to be his lasting monument is altogether his. 

D. P. FACKLER. 





E. R. Hunt Has No “ Company.” 


[TO THE EDITOR OF THE SPECTATOR.] 


On page 257 of your issue of November 24, you make note that Charles 
Tredick & Co. announce the appointment of E. R. Hunt & Co. as agents 
of the German-American Fire Insurance Company. Evidently your corre- 
spondent in this city was not on the water wagon when he advised you 
to that effect. There is no such firm as “E. R. Hunt & Co.” It is E. R. 
Hunt up to the present time. Yours very truly, E. R. HUNT. 

Philadelphia, November 25, 1904. 





INDUSTRIAL INSURANCE. 


Prudential is Awarded Prizes. 


The Prudential Insurance Company took the trouble to prepare the most 
exhaustive exhibit at the St. Louis World’s Fair which has ever been 
made by any insurance company, and it is gratifying to all friends of the 
company to note that the judges have awarded the Prudential the high- 
est award, two gold medals and one silver medal. The exhibit was 
strictly scientific and illustrated every phase of the company’s vast busi- 
ness and every detail of office and field operations. 





‘ Minor Industrial Notes 


—Jesse C. Evans, assistant of the Metropoliton in Lima, Ohio, died 
recently, as the result of an operation for appendicitis. 


—E. T. Pope, superintendent of the Chicago No. 1 district of the 
Prudential, has been in poor health for some time, and has had to go 
to California. 


—Superintendent Wright, of the Life Insurance Company of Virginia, 
at Burlington, N. C., has accepted the challenge of Superintendent 
Jones of Raleigh for ordinary. 


—Seventeen members of the Prudential’s Harrison staff were recentiy 
rewarded by a theater party and dinner in Newark for work in a joint 
result contest. Agents Raynor and Scott were the leaders. 


—The most recent changes of the Colonial staff are the following: Ap- 
pointed to assistancies, C. A. Carhart, Brooklyn; R. E. P. Wambaugh, 
Norristown; H. M. Eldridge, Trenton; J. A. Gantriss, West Philadelphia; 
C. Somby, Elizabeth; S. J. Mertz, Allentown; W. Marsh, Jersey City. 


—Assistant Donald Gaul of the Philadelphia district of the Colonial Life 
has been transferred to the West Philadelphia district, and J. A. Gan- 
triss has been appointed to an assistancy in the same district. Other 
gentlemen appointed to assistancies here are: A. B. Heinke and J. D. 
Godfrey, Philadelphia, and J. J. Dougherty, Germantown. 


—The leading ordinary agent is F. E. J. Chrystie, Jersey City. Next in 
order may be mentioned: T. Egan, Orange; T. K. Hess, Allentown; W. M. 
Galbraith, I. E. Holt, Camden; H. M. Stilwell, Trenton. The one having 
the distinction of leading the industrial force for 1904 is M. J. Devine, of 
Trenton. Following him are: T. F. Swayne, Harlem; G. A. Roder, New- 
ark; M. Waterson, Williamsburg; E. Masterson, Hariem. 


—Several assistant managers of the Colonial ranks have striven for first 
place on the industrial record. At this time the leader is Paul Moehring, 
Harlem. He is closely followed by J. E. Godridge, Williamsburg; L. BL. 
English, Elizabeth; C. B. Fromm, Brooklyn, and F. E. Martin, Newark. 
The leading ordinary assistant is J. W. Strine, Jersey City. Following him 
are: J. F. DeRoche, Freehold; J. E. Godridge, C. B. Fromm and L. Miller, 
Norristown. 


—The leading industrial manager of the Colonial for the year is L. 
Janson, of Williamsburg. His efforts in increase-making have been 
closely seconded by C. W. Hugg, Newark; G. A. Latour, Harlem; J. T. 
Evans, Camden; C. W. Kemper, Elizabeth. The ordinary managerial star 
of the first magnitude is P. Hughes, New Brunswick. Following him may 
be mentioned: L. Janson, L. P. Welsh, Trenton; H. C. Miller, Norris- 
town; T. C. Seaver, Jersey City; E. E. Bagge, Brooklyn. 

—Prudential superintendencies which lead in actual industrial in- 
erease for the year, including the week of November 14th: H. R. 
Kendall, Louisville; J. M. Johnson, Philadelphia 7; J. Reid, Milwaukee 
1; L. F. Miller, Allentown; Z. T. Miller, New York 8. Assistants: E. 


B. McManus, Springfied, Mass.; A. Huebner, Brooklyn 8; L. Schwartz, 
New York 7; A. A. Jekel, Louisville; W. G. Cowan, Orange. Agents: 
W. Ettelson, Philadelphia 7; H. Eberhard, Brooklyn 8; L. Trattner, 
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Denver; J. E. Spaulding, Allegheny; B. Ringer, Brooklyn 5. For two 
weeks there has not been a single change in the divisional representa- 
tion. Every one is at least determined to hold what he has got. 


—That is a fine record of Agent F. Fricke of the Prudential, who has 
to his credit this year an increase of $20.58 industrial and $20,100 ordi- 
nary, with collections above 101 per cent, on a debit of $78.99. The 
gross arrears are about $7.30 and the gross advance payments $170.32. 
What is further remarkable about this showing is that it is not the re- 
sult of spasmodic effort; it has been proportionately good right through 
the year. 

—The front cover of The Prudential Record, which reached the field 
men .about Thanksgiving time, presented a photographic reproduction cf 
a wish bone, with the admonition to do something more than wish for 
new -business. Get it! To this forceful plea is added the quotation: 
“There is a vast difference between wishing and winning. Many a good 
man has failed because he had his wishbone where his backbone ought 
to have been.”’ 


—The sky is bright in the Raleigh district of the Life Insurance Com- 
pany of Virginia. During the week of November 14 another strong ordi- 
nary score was accomplished. Assistant Leeson lines up with his Jan- 
uary, 1905, quota; Agent Moody makes things hum with four policies, 
which give him his November and December, 1904, quotas, and his Jan- 
uary and February, 1905, quotas; Agent Godwin pushes in with his De- 
cember quota, while Agent Darden has something effective to say with 
his February, 1905, quota. Superintendent Jones can well be proud of. 
such reports as these. 


—Prudential agents who have been advanced to the rank of assist- 
ancies: D. J. Guilfoyle, Boston 3; J. L. Therouin, Lynn; R. K. Nixon, 
Canton; W. Waters, Cincinnati 2; T. H. Duvall, Covington; A. C. White, 
Lafayette; A. L. Lundgren, Terre Haute; A. B. Hiland, Yonkers; W. M. 
Dutton, Chicago 5; C. E. Burton, Baltimore 2; J. McKeough, Sr., New 
York 5; A. D. Miner, Boston 2; G. C. Cameron, Springfield, Mass.; W. C. 
Jobes, Pittsburg 1; W. F. Bigelow, Elmira; C. McConnell, Newburgh; J. 
R. Shope, Chicago 1; E. Larson, Galesburg; W. J. Roberts, Galesburg; 
M. D. Albrecht, Omaha; H. G. Meyer, Omaha. 

—E. R. Perkins says: Join a lodge, club, or some local organization; 
extend your acquaintance; watch the daily papers for engagement and 
marriage notices; also for births; keep track of mortgages filed; follow 
up certain lines, like teachers, lawyers, clergy, etc.; in the country get 
a man of.influence to go along and introduce you; learn about a farmer’s 
conditton, a storekeeper’s or physician’s business—in other words, be 
alert and on the constant lookout. You have every argument to enable 
you to successfully write anybody who is insurable. Get busy. See 
people. You can’t write applications by sitting in the office. 


—It is always possible to show why we did not get results. But that 
is not the point. In most secular walks of life, as in the spiritual world, 
“by their fruits ye shall know them.’’ A business man was telling the 
president of his company of a young man who had started in to work 
fer them. He had told of this and that good trait. After he had finished, 
the older man inquired laconically, ‘‘Does he knock the persimmons?”’ 
The best and hardest working man in the world was valueless for that 
business unless he secured for his employers the particular results for 
which he was hired. .It would be a good thing for most of us to take a 
moment at the beginning of each day to ask ourselves what is the main 
result we are after in life, and at the close of each day, how many per- 
simmons we have knocked. It is possible to work all around a thing 
and never really touch it. That is not what we are here for.—S. S. 
Times. 


—An inspector recently wrote to the home office concerning the an- 
nouncement of the promotion of a newly-appointed superintendent. 
I knew this man; I visited the city where he had recently made good 
after two others had failed, and found the reason was that he had in- 
augurated a system of straight canvassing, which had been totally nez- 
lected by his predecessors. (Probably the reason for their failure.) He 
worked hard in this place until called to another—a more important 
post—where he worked harder. Here, too, he achieved success, but only 
after overcoming difficulties particularly trying, and which would have 
discouraged one who had not the determination to succeed. In all his 
assistancy work was seen the stamp of personal effort. He knew how 
to do good insurance work, and demonstrated by example. I believe all 
promotions to superintendencies are earned by those working in just the 
same earnest, forceful manner and with the same spirit that animated 
this man. 





Free to Life Agents. 
Book of views of California and semi-tropical America may be had by 
addressing Conservative Life Insurance Company. This should be of special 


interest to field men contemplating a milder climate for their winter’s work. * * * 
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NEWS OF THE WEEK. 


THE MIDDLE STATES. 





The Alliance Insurance Company. 

THIS new fire insurance company, located at Philadelphia, is expected to 
begin business about January 1, with a capital of $500,000 and a surplus 
of $500,000. The stockholders are largely, though not entirely, those of 
the Insurance Company of North America. The officers are as follows: 
Charles Platt, president; Eugene L. Ellison, vice-president; B. Rush, 
second vice-president; H. W. Farnum, secretary; Greville E. Fryer, treas- 
urer. The Alliance purposes to enter a few States at the start, including 
New York and New England, though its plans generally have not been 
fully defined as yet. The official staff is a sufficient guarantee of its 
future career, and we bespeak much success for this new institution. 





Supreme Court Holds Broker to be Agent. 
A CASE involving the question of whether a broker is the agent of the company 
under certain conditions has recently been before the Appellate Division of the 
Supreme Court of New York State. The case was that of Globe and Rutgers, 
respondent, vs. the Robbins & Meyer Company, appellant. Appeal by the de- 
fendant from a judgment rendered in favor of the plaintiff in the Muincipal Court 
of the City of New York, second district. 

The question at issue was that in the event of a fire insurance company having 
been in the habit of delivering policies to a broker for delivery by him to persons 
insuring and allowing him to deduct his commissions from the premiums received, 
whether it (the company) does or does not extend credit to the broker by 
giving him actual authority to receive the premiums, and by thus doing, whether 
a person insured by the broker is protected or not protected in the payment of 
premium, the broker having absconded without accounting to the company for the 
premium thus received. 

In reviewing the case, Justice Greenbaum said: 


Upon the trial it was proved without contradiction that Carroll acted as broker 
in effecting insurance written by the plaintiff company in a great number of in- 
stances, and in each instance the plaintiff received through Carroll the amount 
of the premium, less his commissions, or where the premium was received in 
full had paid the commissions to Carroll. It also appeared from the deposition 
of Mr. Elliott, the Ohio broker, that Carroll, the defaulting broker, had pre- 
viously on other occasions done business with him on behalf of the plaintiff. 
Upon these facts the justice below rendered a judgment in favor of the plaintiff, 
proceeding evidently upon the theory that Carroll was the agent of the defendant, 
and that payment by the defendant to him did not discharge its obligation to the 
plaintiff. If credit was extended to anyone, plaintiff extended such credit to 
Carroll. No demand was made upon the defendant for the premium until some 
time in November, 1902. Under these circumstances, not only did the plaintiff 
vest Carroll with such apparent authority as would have justified the defendant 
in paying him the premiums, but the only inference properly deducible from the 
undisputed facts is that actual authority existed in Carroll to receive such 
premium on the plaintiff’s behalf. * * * We think that the justice erred in 
awarding judgment for the plaintiff. Judgment reversed, and new trial ordered 
with costs to the appellant to abide the event. Freeman, P. J., and Gildersleeve, 

concur. 





Middle States Life Insurance Notes. 

—The reinsurance of the Royal Templars of Temperance has been divided up 
between the American Temperance Life and the Life Insurance Company of 
Pennsylvania. 

—The Presbyterian Ministers Fund is closing an excellent year. It will double 
its new premiums over 1903 and increase its business over twenty-five per cent. 
Manager P. S. Allen is largely responsible for this happy result. 

—The National Relief Assurance Company of Philadelphia plans to increase its 
capital to $100,000 early in the new year. It is now $25,000. This company was 
organized in the summer of 1903 by W. Irvin Mullen, a former superintendent of 
the Metropolitan Life Insurance Company, which he served from 1892 to 1901. 
That he has achieved success in his new enterprise may safely be concluded from 
the fact that the National Relief now has over 5000 policies in force. 

—C. B. Knight, manager of the Western Pennsylvania agency of the Prudential, 
with headquarters in Pittsburg, has again found it necessary to increase his 
office space. The new offices will be in the Diamond National Bank building 
when it is ready for occupancy, and the office arrangement will include an ac- 
counting department, manager’s office, women’s department, six private offices, 
stenographers’ room, medical department and agents’ assembly room, giving about 
twice the space now occupied. Mr. Knight came to Pittsburg in 1900 and entered 
the service of the Prudential, his office being in a single room of The Times 
building, and since that time has had to increase his office space four times. 

—The Life Underwriters Association of Syracuse has been organized with a 
membership of at least 300. The following officers were elected: President, Pan- 
coast Kidder, Mutual Life; first vice-president, Charles F. Whitney, Provident 
Savings; second vice-president, C. H. Tennant, Prudential; secretary and treas- 
urer, Arthur C. Boshart, Mutual Life; executive committee, George F. Hadley, 
Mutual Benefit; S. G. Landon, Provident Life and Trust; F. P. Allen, Equitable; 
O. B. Herrick, Prudential; Charles L. Behn, Massachusetts Mutual, and J. H. H. 
Young, Canada Life. The object of the association as stated by President Kid- 
der is “to advance in every legitimate way the interests of life insurance and to 
bring those engaged in the business into more intimate, friendly business and 
social relations.” The next meeting of the association will be at a formal ban- 
quet to be held on Saturday evening, December 17. 
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Middle States Fire Insurance Notes. 

—H. E. Gillingham of Philadelphia sends out much catchy advertising matter. 
“It’s just like this!” is the inscription on his latest presentation of facts. 

—The funeral services of the late Frederick W. Downer were held recently at 
Lakewood, N. J. The deceased was well known among veteran underwriters, and 
at one time was president of the American Fire of New York. 

—Malcolm McLear, city attorney of Newark, N. J., has submitted a list of 
eight companies to Charles W. Menk, president of the School Board, in which he 
could place insurance upon the school property of that city at average rates 
below those fixed by the Exchange, and has taken out binders for $985,900 on the 
buildings and contents of this property. All but one of the companies named in 
the list are members of the Newark Exchange, and the average rates are $.716 and 
$.55, respectively, on buildings and contents. 





THE WEST. 





Examination of the Bankers Life Association. 

UNDER date of November 19, Frank S. Tesch, Deputy Superintendent of 
Insurance for Colorado, transmitted to Auditor Holmberg of that State 
his report on the result of an examination of the Bankers Life Associa- 
tion of Des Moines. The examination was made as of September 30, 
1904, and shows that the association was possessed on that date of net 
ledger assets amounting to $7,047,038, a gain of $725,056 since the first 
of the year. Its receipts for the nine months amounted to $2,097,369, and 
its disbursements in the same period to $1,379,313, of which $1,151,665 
was paid to the members. The total assets credited to the association 
amount to $7,431,644, against which there are liabilities of $158,890, leav- 
ing a balance to protect contracts of $7,272,754, divided as follows: 
Guarantee fund, $3,987,699; reserve fund $2,853,767; contingent fund 
$140,162, and benefit fund $291,126. In reference to the investments the 
examiner says that they are all first-class, the real estate loans and 
bonds being such as are authorized by the laws of Iowa and Colorado, 
and are all deposited with and approved by the Insurance Department 
of Iowa. Claims are promptly paid as soon as satisfactory proofs have 
been made, according to the examiner, who also finds that the expenses 
are limited to and kept within the contingent fund and are conserva- 
tive. : 

The Bankers Life Association has been in successful operation for 
many years on a plan of its own devising, and now has on its books 
over 100,000 policies representing about $210,000,000 of insurance. Its 
career throughout has been marked by a remarkably low expense ratio 
and a very favorable mortality rate. This examination shows that it 
is possessed of ample funds, and should give its members renewed con- 
fidence in the sterling integrity of the management. 





Western Life and Casualty Notes. 

~The Citizens Life of Louisville began business on November 23, and received 
$1,000,000 of business the first day. 

—Cromwell B. Haskins, of Burbank & Haskins of Knoxville, Tenn., State 
managers of the Aitna Life, committed suicide on November 20. 

—The Mutual Life of Illinois has sued the Reliance Life for $100,000 damages, 
based on statements contained in a circular letter said to have been sent out to 
agents by the latter company. 


—On January 1 the New York Life will divide Indiana into three parts, and 
agency directors will be appointed at South Bend and Terre Haute. F. L. Jones 
will have charge at South Bend. 


Western Fire Insurance Notes. 
The Hancock Mutual Fire of Hancock, Mich., has been incorporated. 
Matz & Thompson of Cleveland, Ohio, have sold their fire agency to Kennedy 
wx Davies. 
-James W. Nye, formerly of Case, Nye, Shepherd & Bowden of Chicago, IIl., 
is in business in Mexico. 
--The governing committee of the Western Union has notified the companies to 
‘equire the conflagration charge at Quincy, Ill., from October 1. 
William Funk, a local agent at Bloomington, IIll., who recently disappeared, 


\as found dead a few days ago on the railroad track between Galesburg and 
Knoxville. 


—Ow ing to the passage of a new building ordinance, the governing committee 
of the Western Union has granted a decrease of two points in the basis rate at 
!ndianapolis. 

Charles F. Herman, a veteran insurance agent of Illinois, who established his 
agency in Springfield in 1848, died a few days ago. Mr. Herman had been in 
poor health for some time. 

i —Charles Barber, who has recently resigned his position in the Chicago oftice 
vf Whitlock, Cummings & Co., takes charge of the underwriting for the Manufac- 
turers and Mercantile of Chicago. 

—Under the decision of the Supreme Court of Nebraska, the companies will 
return to the old system of taxation on annual receipts. Heretofore return pre- 
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miums, losses and expenses have been deducted from the gross premiums, but 
now only return premiums can be taken off. 


—A meeting of company managers was held yesterday at the Union League 
Club in Chicago for the purpose of discussing the advisability of establishing a 
salvage wrecking house to handle damaged goods. 


--The Indiana Associatioa of Underwriters has elected the following-named 
officers for the ensuing year: John H. Gray, president; B. J. Gilmore, vice- 
president; Miss C. Ashbrook, treasurer. The secretary will be elected later. 


—The hearing of the injunction case of Frank F. Holmes against the Chicago 
Underwriters Association has been postponed, owing to the death of S..R. 
Holmes of Galesburg, Ill., father of Mr. Holmes, who died at his home on Sunday 
last. 


—The cases against alleged “wildcat” operators in Chicago will be called in 
the Federal Court the second week in next month. Meanwhile the authorities 
are engaged in collecting all the evidence possible, especially unsettled claims 
and correspondence. 


—It is reported that W. M. Cowell of Kenosha, Wis., who was arrested some 
time ago in connection with alleged writing of “‘wildcat” insurance, has been 
released, the Federal Grand Jury failing to bring an indictment against him. A 
press despatch states that W. A. Lowell and W. M. Cowell have been indicted by 
the Cook county Grand Jury. 


—The fire companies operating in Ohio have decided to pay the fire marshal 
The company 
officials claim that the positions of fire marshal and deputies have gone into the 
field of politics and that they (the companies) have no voice in the appointments. 
It is more than probable that the companies will contest the constitutionality of 
the fire marshal law, on the ground that a class is being taxed for the benefit of 
the many. 


—A policyholder of the Germantown Farmers Mutual of South Germantown, 
Wis., has brought suit against the directors of the Germantown Insurance Com- 
pany. The policyholder alleges that the defendants converted or attempted to 
convert to the use of the latter company, assets to the value of about $250,000 be- 
longing to the policyholders of the former, inasmuch that on or about September 
28, 1908, the defendants reorganized the Germantown Farmers Mutual as a stock 
company, with a cash capital of $200,000, and took over all the effects of the 
mutual company without the consent of the policyholders. Suit is brought to re- 
strain the directors from using or disposing of any of the assets or property in 
their hands belonging to the mutual. 


—Insurance Commissioner Zeno M. Host of Wisconsin is in favor of amend- 
ing the present Wisconsin law imposing the cost of examinations on the com- 
panies examined, in such manner that once annually, or every three years, do- 
mestic companies be examined without cost to the companies, and the report of 
the examinations sent to the insurance officials of each State wherein they transact 
business. In the case of foreign companies, the law to be amended so as to re- 
quire that at least once in three years each company file a certified copy of an 
examination made by its home State Department,with the Wisconsin Department; 
any further examination which may be deemed necessary by the Wisconsin 
Department to be made without cost to the company examined. 





THE SOUTH. 


Southern Life, Fire and Casualty Notes. 

—The Minnesota Mutual Life will enter Georgia after January 1. 

—The Life Insurance Company of Virginia contemplates entering Kentucky and 
Alabama. 

—The firm of Ruble & Boring have succeeded Ruble & Ellis as Eastern Ten- 
nessee managers of the United States Life. 

—Miss Carrie Kirtley of Atlanta has been given the management of the 
women’s department of the Penn Mutual Life, under Bagley & Willet. 

—The Kentucky and Tennessee Board of Fire Underwriters has elected the 
following-named officers: C. M. Benjamin, president; William Sowards, vice- 
president, and Claude F. Snyder, secretary. 

—It is stated that an investigation of the statutes and ordinances seems to show 
that the laws relating to explosives were not lived up to by the Woodruff Hard- 
ware Company of Knoxville, Tenn., the explosion in front of the latter’s store, 
which caused severe damage, being the chief feature of interest in the recent fire. 

—General Lloyd L. Jackson of Baltimore has been appointed manager for 
West Virginia by the New England Mutual Life. Mr. Jackson has been in the 
wholesale dry goods business in Baltimore for a great many years, and is well 
known in Baltimore and throughout the South. He will devote most of his 
time to Baltimore, working with Frederick A. Savage, general agent. The 
offices of the Maryland agency will be in the Continental building as soon as 
that building is ready for occupancy. 

—Henry J. Powell, manager for Kentucky of the Equitable Life of New York, 
with headquarters at Louisville, has occupied that position for four years. When 
he took hold the agency was producing but $2,000,000 annually, whereas last year 
its writings were in the neighborhood of $12,000,000, the largest amount ever 
written by one agency in the State. Naturally, Mr. Powell’s agency is always to 
be found among the leaders in the society’s monthly bulletin. The entire second 
floor of the Equitable building in Louisville is now given up to the agency, the 
increasing business having necessitated additional space, and the offices are 
among the handsomest in the South. Organization of the effective kind has 
aided materially in the upbuilding of this agency, and special agents are eim- 
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ployed to aid in closing difficult cases. Mr. Powell has openings for one or two 
good personal writers, with whom liberal contracts will be made. 


—It has been stated on good authority that 232 orders have been authorized to 
transact the business of life insurance in Texas since 1900, and in this short 
period 106 of these have retired. Commissioner Clay speaks wisely when he says: 
“Our. iaw makes the promotion of these societies so easy that anyone desiring 
to do so may procure a charter, adopt a constitution and by-laws, procure a few 
certificates and cast-off table of rates and proceed to sell life insurance. They 
make specious representations. ‘Totally ignorant of insurance principles, they 
easily convince others of the same kind. They flit from place to place, making a 
feeble attempt to comply with the law. A claim comes due, and then these fair- 
weather insurance sellers come to grief. 





MISCELLANEOUS. 


Do Governments and Law Makers Regard Life Assurance from 
the Right Point of View? 

A paper bearing the above title was contributed by President James 
W. Alexander, of the Equitable Life, to the International Congress 
of Arts and Sciences at St. Louis in September last. The bulk of the 
paper is given herewith: 


Probably the greatest obstacle in the way of accomplishment of the 
best results for the beneficiaries of the American life insurance institu- 
tion is the popular delusion that it is a monster money-making scheme, 
to be harassed and mulcted and regarded in the same light as the huge 
proprietary industrial and financial corporations. So far from this being 
the rational view, life insurance is a purely altruistic and beneficent 
agency, accomplishing on a grand scale what no legislation or municipal 
regulation could possibly effect. Instead of being balked and taxed, it 
should be encouraged and relieved. 

The safeguarding of a system upon whose integrity and permanence 
so many millions depend is of course of prime importance. But this 
safeguarding should not consist exclusively of ensuring honesty of man- 
agement and conformity with sound principles on the part of the direc- 
tion. These should and do have the attention of the lawful public 
authorities. It is also necessary that the system be secured from igno- 
rant and meddlesome interference, and be exempt from prostrating 
exactions. 

There are fifty-one State and Territorial departments of insurance in 
this country, to each of which all the life insurance companies have to 
report, and which undertake, with greater or less skill and diligence, to 
supervise their condition and the conduct of their business. Every 
foreign country where these companies have transactions also has its 
supervisory system. So far as publicity is concerned, no financial in- 
stitution exists whose affairs are so widely and thoroughly thrown 
open to inspection. The safeguards to security, and the means of ascer- 
taining the exact condition of each company, as to strength and manage- 
ment, are therefore adequate, if not indeed excessive. But there is a 
phase of this subject which demands and should receive more active and 
intelligent attention than has been given to it in the past. What is 
referred to is the need of protecting this useful institution against 
unwise legislation and injurious (although generally well meant) inter- 
ference in the _phape of vexatious supervision and meddlesome outside 
eontrol. * * 

When it is vasa that the American life insurance companies are 
every year issuing additional policies to the extent of $1,900,000, ex- 
cluding ‘‘industrial’’ insurance, it will readily be seen that the volume 
of this business in the immediate future will be enormously increased. 

The fact that the bulk of this business is transacted in this country with- 
out profit to those in control of it makes it less conspicuous to investors, 
and the cause is consequently more or less neglected by the class of econ- 
omists who discuss in the public prints the large financial, industrial 
and transportation schemes which are the subject of constant manipula- 
tion for personal gain. It is nevertheless a fact that this interest of 
life insurance, both on account of its vastness and on account of its 
public uses, is more important than almost any other existing interest. 

Let sober students of economy reflect upon what the aims of the 
life insurance companies are. Are they rapacious, soulless corporations, 
preying on the public, sucking the blood of the people, wresting from 
them the fruits of their labors, using their great power and influence 
for nefarious purposes—to crush out justice and paralyze equity? Such 
are the charges frequently made against what are called ‘‘trusts.”’ 
There is no alalogy whatever between the two systems. Life insurance— 
like the savings bank—is for the gathering together and protection and 
wise distribution of the savings of the people; the savings bank is for 
the poor, whereas life insurance is for the rich and poor alike. The 
‘industrial’? companies issue policies for very small amounts, and it is 
to be remembered that all the companies issue policies for $1000 in vast 
numbers, and to the young man a policy for $1000 represents an annual 
saving of only about $20. The life company gathers in money only to 
enable it to breed more money for its owners, and in investing it for 
that purpose it incidentally puts money in circulation in many ways for 
the enormous advantage of the public. Its final aim is to distribute this 
money to those to whom it belongs at the very moment when it will be 
most needed; when it will protect estates and support the widow and 
the orphan and the aged. The American companies pay out over $225,- 
000,000 annually in death claims, endowments, dividends and other pay- 
ments to policyholders; a constantly increasing amount. * * 

As has been said, such important interests ought to be carefully 
watched and protected, but anything further than such watchfulness and 
protection attacks the best interests of the people. You cannot restrict 
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the company without hampering its policyholders; you cannot tie the 
hands of the one and give freedom to the other. If you strike at the 
company you are likely to wound the policyholder. You cannot put 
burdens on the company that the policyholder will not have to bear. You 
cannot make laws that increase the expense of managing the business 
of the company without making the policyholder pay for it. A law which 
proves a hardship to the company with the idea of granting a benefit to 
the policyholder is sure to be foolish and ill-advised. 

One of the worst forms of this danger is the tendency to tax the life 
insurance business. One of the elementary principles of taxation is that 
it should not be made a needless burden to those who are taxed, and 
that thrift should be encouraged rather than penalized. There are per- 
haps 3,200,000 persons holding policies of life insurance in the United 
States, and this army is being increased annually at the rate of 330,000 
persons. Each of these persons represents a family of four or five. All 
these people are vitally interested in securing themselves against taxa- 
tion upon their savings which they choose to put into the form of life 
insurance. If these millions of people were one and all awake to the 
fact that legislatures are annually taking away a part of their money 
by taxation, and thereby reducing the so-called ‘“‘profits’’ (really sav- 
ings), they could easily see to it that their reasonable privileges were 
protected. It is so easy to seize upon a portion of a life insurance com- 
pany’s income to pay governmental expenses that legislators do not 
always stop to reason deliberately upon the ethics of the transaction. 
Luxuries, proprietary earnings, imported manufactures, and other legiti- 
mate objects of taxation may be made the wise means of creating revenue 
for municipal purposes; but to tax life insurance is to arrest the progress 
of the very instrumentality which builds up the community and makes 
it productive. Life insurance is one of the most efficient aids to good 
government, in preventing poverty—not to speak of pauperism; in re- 
lieving the State from the expense of taking care of those who will not 
take care of themselves; and in building up that general average pros- 
perity which makes a community self-sustaining and, indeed, pro- 
ductive. 

No enlightened person advocates the taxing of savings bank deposits. 
Why should they advocate the taxing of life insurance companies? Of 
course, it is very tempting and very easy to tax all this money, but who 
suffers by it, and is this taxation just? How many of the legislators 
who pass tax laws are policyholders in the various companies? Cer- 
tainly half—probably three-quarters. But would they vote so lightly 
for these measures if they knew that they took money out of their own 
pocket? A life insurance company may be regarded as a breeder of 
taxable property. When money is drawn from the savings bank it is 
usually spent. Insurance money is necessarily accumulated, and when 
paid at maturity is often invested in a home, or in other property that 
can be appropriately taxed. Certainly life insurance is one of the chief 
means by which men become prosperous. And when men become pros- 
perous they acquire material possessions and become liberal taxpayers. 
where otherwise the tendency would be to make them expensive charges 
upon the State. How then are governments and legislators to know how 
to proceed? By studying the subject, getting the right point of view, and 
clearly grasping the fact that the policyholders make and are substan- 
tially the proprietors of the company and not its bond-servants. * * * 

Another class of injuries to the best interests of life insurance is ill- 
judged legislation on the scientific phases of the business, and the 
misuse of power by State officials charged with the supervision of life 
insurance companies. Most of the States now have Departments of In- 
surance with a Superintendent at the head of each. Following the 
example of Massachusetts, the first State to systematize legal super- 
vision, the Insurance Superintendent is given in each State almost 
arbitrary powers. It is he who decides whether a company shall be 
admitted to transact business, and whether its license shall be renewed 
or canceled. He may penetrate into the innermost management, and ex- 
pose to public view its private affairs, colored according to his sense of 
justice or lack of discretion. Such power is, of course, fraught with 
danger, and it is a fair question whether it should not be guarded by the 
right of the injured party, in certain cases, to appeal to the courts for 
protection. There have been instances of gross misuse of this power, 
but it is creditable to the character of American officeholders in general 
that these instances have been few, and that the greater number of 
State insurance officials have conducted their departments with a high 
regard for what is right and just. * * * 

So far as the duty of those managing the life insurance companies is 
concerned, it is a fact that the conduct of this noble business has been 
greatly improved in its character during the past few years. The in- 
ternal management (financial, mathematical, executive) is not here 
referred to, because the companies have been handled with a high degree 
of skill and integrity. But there was a time when the inevitable com- 
petition among the various companies evolved practices among agents 
in the field more or less questionable. All this is disappearing. Many 
of the most important men in the country are giving thought to the ad- 
vancement of the cause of life insurance in general, and to the particular 
institutions with which some of them are connected. Numbers of those 
who are responsible for the management of these institutions have been 
giving study to the question as to how the administration of their affairs 
can be put and kept on the highest plane. As a result, the companies 
are coming much nearer together. What has been reprehensible in 
competition has been gradually and steadily eliminated. Broad-minded 
men at the head of these concerns are instructing their agents to advo- 
eate life insurance in general and their own respective companies in 
particular, and while doing so to raise the general standard of credit by 
refraining from reflections upon their competitors. With the elimination 
of the bitterness engendered by such practices, mutual confidence has 
been encouraged and mutual benefits secured. 

All the signs point to great improvement in the conditions governing 
the development of this beneficent scheme. The active aid, therefore, of 
the holders of policies and of all influential men concerned in the wel- 
fare of our country should be contributed to the safeguarding and pro- 
tection of an agency second to none for the benefit of America and its 


citizens. 
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National Surety in Chicago. 
THE National Surety Company of New York has been called upon to 
repave streets in Chicago, under a contract bond it executed, upon which 
the principal was perfectly strong financially, but who now resists the 
demand of the city to repave the streets involved. The company has, 
of course, no alternative but to be guided by the principal’s instructions, 
and as a result it has been sued by the city and pending the decision of 
the courts its bonds will not be accepted by the city of Chicago. In 
view of the attitude of the city, the company has notified its agents not 
to execute until further notice any bonds running to the city of Chicago. 





A New Eastern Organization Suggested. 

J. B. BRANCH, president of the Providence Washington, and F. W. 
Arnold, president of the Equitable Fire and Marine, have sent out cir- 
cular letters to non-union companies, suggesting the organization of a 
non-union association to co-operate with the Eastern Union in ali mat- 
ters tending toward the betterment of the business. Mr. Branch and 
Mr. Arnold are of opinion that with the commission and other disputed 
questions eliminated, such an association as is suggested could prevent 
demoralization of rates, assist in many reforms, including the reduction 
of expenses, and, by the interchange of information and views, keep in 
constant touch with, and handle, situations which, owing to the pres- 
ent lack of organization, the companies are powerless to control or 
prevent. 





Senator Dryden and Federal Regulation of Insurance. 


AT the meeting of the Life Underwriters Association of Boston last 
week, Senator John F. Dryden, president of the Prudential Life Insur- 
ance Company, read a paper in favor of legislation by Congress, creat- 
ing national supervision of insurance. The following are extracts from 
the paper: 

The system of State supervision, which originated in Massachusetts in 
1855, has since been adopted more or less by every State and Territory 
until a company transacting a national business is subject to supervision 
and control by some fifty different insurance departments. Aside from 
the great expense involved in this form of over supervision, the corn- 
panies are required to devote much time and thought to meet demands for 
special information, which, when furnished, is neither of practical use to 
the State nor the policyholders. There are probably no other business 
concerns in which the art of accounting and audit is carried to such a 
high degree of perfection and in which the details of management and 
operation are so thoroughly well known and understood as in insurance. 
Not only do the companies suffer from over legislation, resuiting in a 
body. of laws often making that a duty in one State which might be a 
crime in another, but without exception this system of voluntary thrift, 
foresight and prudence is made the subject of excessive taxation until 
the burdens have grown to be such as are not imposed upon any other 
form of enterprise. Glancing backward over a period of forty years, the 
American life insurance companies alone have paid in the form of taxes 
the enormous sum of about $100,000,000. The present annual amount paid 
in taxes, licenses, fees, etc., is about $9,000,000. This practice is contrary 
to every sound theory of social and political economy which holds that 
life insurance, as such, should not be burdened with taxes in any form, 
but it seems to be the modern theory of the State that these taxes may 
be increased whenever at its pleasure a legislature sees fit to do so. 

These and other problems have been confronting the companies for 
almost fifty years, only in a more aggravating, vexatious and burdensome 
form at the present day, until a time has come when it behooves us seri- 
cusly to consider whether relief cannot be had from Congress in the form 
of an act substituting Federal regulation of the inter-State insurance 
business of the companies for the present method of over supervision by 
seme fifty different insurance departments. 

The Senator reviewed the history of the efforts that have been made 
to secure Congressional action, and referring to the latest of these 
efforts, the Pattison-Platt bills, he said: 

Something substantial has been achieved during the past year. The 
new Department of Commerce and Labor, through the Bureau of Cor- 
porations, includes the duty to report upon insurance companies and 
their business. In the original draft of the measure providing for the 
organization of the Department of Commerce and Labor a Bureau of 
Insurance was provided for, and the committee on inter-State and for- 
cign commerce of the House of Representatives reported in favor of such 
a bureau, holding that ‘‘the insurance interests of our country have be- 
come so great, and the business of insurance is so essentially a matter of 
inter-State business, and hence largely beyond any effectual control by 
State authorities, that your committee has recommended the establish- 
ment of a Bureau of Insurance.’’ * * * “It seems evident that it is 
time for the national government to take such notice of and exercise such 
control over insurance companies as it may be entitled to under the Con- 
stitution, to the extent, at least, of the publication of information of gen- 
eral interest.”’ 

In debate, however, a strong opposition made itself manifest by those 
who relied in the main upon the antiquated theory derived from the Paul 
vs. Virginia decision. As a compromise, the duty of the Bureau of Cor- 
porations with respect to insurance was limited to the compilation and 
publication of useful information concerning corporations engaged in 
inter-State commerce, including corporations engaged in insurance. For 
the present this may be considered a substantial gain, for we have now for 
the first time Federal recognition of insurance as a factor of progress 
demanding national consideration. * * * * The development of the 
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modern system of insurance has resulted in new conditions and new prob- 
lems which are beyond the power of the State to supervise or regulate or 
control. Insurance is not of to-day, but of yesterday, to-day and forever, 
and I cannot but think that a broad and impartial consideration of the 
subject will obtain for what is now a national business the legitimate and 
effective regulation and control by the national government. I earnestly 
hope that the time is not far distant when as a permanent relief from the 
needless and increasing burdens of over supervision, over legislation and 
over taxation, and as an additional security for the protection of our 
policyholders, we shall have an act of Congress regulating insurance 
between the States. 





The Board of Casualty Underwriters. 

CASUALTY underwriters have been at work for some time on a plan to 
bring all the casualty and miscellaneous companies into one organiza- 
tion, to be known as the Board of Casualty Underwriters. The commitice 
on organization considers it desirable to co-operate with casualty associa- 
tions already formed, and to include in its membership all companies 
writing casualty lines, including surety companies. It is believed that be- 
sides promoting the general purposes of good will, harmony and co- 
operation, the association may be made particularly effective in matters 
of taxation, license fees, statement forms, department examinations and 
exactions, Federal supervision, deposits and other statutory requirements. 
Both stock and mutual companies will be invited to join the new board. 
The officers of the board shall consist of a president, vice-president, secre- 
tary and treasurer, and the board will meet once a year, unless special 
meetings be called. Each company or association shall pay an entrance 
fee of $10 and annual dues of $10. Expenses not covered by these dues 
shall be met by assessing the membership companies in proportion to 
the net gross casualty or surety premiums in the United States for the 
preceding year. Any member may honorably withdraw from the board by 
giving three months’ notice of such intention. 





Fire Department and Water Supply Notes. 


Gleary, O. T.—Will build waterworks system to cost $52,000. 

Gresham, Ore.—Has purchased a new chemical engine. 

Hays City, Kan.—Work has commenced on its $25,000 waterworks system. 

Harrisburg, Pa.—A new chemical engine added to West Side hose company. 

Hawkeye, Ia.—Has issued bonds for a system. 

Halstead, N. D.—Has contracted for $7736 waterworks system. 

Hartford, Conn.—Fire department committee of common council is considering 
new house for No. 2 and purchase of a new engine for No. 12. 

Hot Lake, Ore.—Will install a waterworks system, with a 100,000-gallon 
reservoir. 

Hornich, Ia.—To organize a new fire department. 

Idaho Springs, Col.—Expending $75,000 on water system extension. 

Jacksonville, Tex.—May install waterworks system in the near future. 

la Wis.—Council has passed ordinance authorizing $5000 for water- 
works. 

Lake, Utah.—Will increase water supply. 

Louisa, Ky.—Water company has been incorporated with a capital of $15,000. 

Lynchburg, Va.—Finance committee of city council has sold $600,000 of four 
per cent thirty-four-year bonds, the proceeds going to defray the expense of the 
new gravity water system now being constructed. 

Lemberton, La.—Will build a $20,000 waterworks plant. 

La Grange, Ga.—Has voted $5000 bonds for improving its fire department. 

Lovelock, Cal.—To organize a new fire department. 

Mayfield, Cal.—Contracts for constructing its waterworks system have been 
awarded. 

Muncie, Ind.—Has a new aerial truck. 

Milwaukee, Wis.—Fireboat “Cataract” to be rebuilt. 

McKeesport, Pa.—Council has passed ordinance for a $50,000 filtration plant. 

Macon, Miss.—Has voted $30,000 waterworks bonds. 

Minden, La.—Water bonds of $36,000 will be issued. 

Mayville, Wis.—Has voted $37,000 for a new waterworks system. 

Massillon, Ohio.—Has voted for a new waterworks system. 

Maumee, Ohio.—Is preparing to install a complete waterworks system. 

New Orleans, La.—Bonds to the amount of $500,000 have been authorized for 
pumping machinery to be installed in connection with the new waterworks 
system. 

New Orleans, La.—Is installing pumping machinery. 

Nevada, Mont.—Will install a waterworks system. 

Napanee, Ind.—New engine installed for waterworks. 

Oshawa, Ont.—Is building a $150,000 waterworks system. 
be the source of water supply. 

Osceola, Neb.—Has voted $25,000 bonds for waterworks. 

Ocean City, N. J.—Fourteen property owners have subscribed $60,000 toward 
building a new waterworks system. 

Parker’s Prairie, Minn.—Has voted $8000 waterworks bonds. 

Pheenixville, Pa.—Has authorized the expenditure of $6000 on water system. 

Park Rapids, Minn.—May extend its water mains. 

Pleasant Grove, Utah.—Will increase water supply. f b 

Port Townsend, Wash.—Will be supplied with water by the Olympia gravity 
system, as also will Forts Worden and Flagler, at a cost of $244,000. : 

Philadelphia, Pa.—The contract for the 100,000,000-gallon storage reservoir at 
Fifth street and Washington avenue has been awarded. _ P 

Richland Center, Wis.—Will install one steam pumping engine, 2746 feet of 
6-inch and 148 feet of 4-inch cast-iron water pipe. . 

Regina, N. W. T.—New waterworks progressing rapidly. 

Shippensburg, Pa.—Two oe reservoir completed. 

Summerside, P. E. I.—Will build system. ; 

South Norwalk, Conn.—Is considering a $60,000 sand filtration plant. 

Sisson, Cal.—May reconstruct its waterworks system in the near future. 

South Sharon, Pa.—Fifteen additional fire hydrants have been installed. 

Spokane, Wash.—Will purchase one Metropolitan fire engine, one Nott fire 
engine and 5000 feet of 244-inch rubber-iined fire hose. 

St. Paul, Minn.—Will purchase a $3 fire engine. — 

St. John, N. B.—To purchase two new chemical engines. a> : 

Schaumberg, Ill.—To reorganize its fire department on a more efficient basis. 

Toledo, Ohio.—Will issue $500,000 for a filtration plant. 

Taylor, Pa.—Seven new fire hydrants to be installed. _ J : 

Toledo, Ohio.—The mayor has signed the bond issue of $500,000 for improving 
the waterworks. 


Lake Ontario will 
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Vacaville, Cal.—Proposes to install a $30,000 waterworks plant. 

Wheatland,Cal.—Will issue. $20,000 bonds for municipal system. 

ese Miss.—Has ‘voted to issue $75,000 for an electric light and water- 
works plant. tr : Z 5 ‘ 

Wallejo, Cal.—Will lay additional pipe line in the northern section of the town. 

Washington, Ga.—Bonds to the amount of $40,000 will be issued, $30,000 of 
which will go to increasing the capacity of the waterworks. 

Wixona, Miss.—New waterworks will be accepted as the result of a recently 
completed test. 


Agency Changes and Appointments. 


Fire.—The Ques of New York has appointed Barton Van Ness its special for 
Cook county. The Liverpool and London.and Globe of Liverpool has ae sma 
D. H. Painter its special agent for Kansas, Oklahoma and Indian Territory. 
Cravens & Kelly of Houston, Tex., have epprinnd Robert L. Pollard, Jr., their 
special agent for Southeastern Texas, with headquarters at Houston. C. M. 
Benjamin, Jr., special agent of the Teutonia of New Orleans, has been placed in 
charge of the Mississippi general agency business at the home office, which has 
heretofore been under the supervision of Bertrand. The Milwaukee Fire 
has appointed M. E. Moriarity, formerly chief clerk in the Western department 
of the North British and Mercantile of London, its away agent for the Middle 
Western States, with headquarters in Chicago. The Union of Buffalo, Y., has 
appointed Adolph Loeb & Sons of Chicago its agents for Cook county, Frank 
W. Bradley of Chicago, Cook county special agent of the Northwestern National 
of Milwaukee, has resigned to enter the insurance business on his own account. 

Lire.—J. M. Patterson, manager for the New York Life in —y Champlain 
branch, has resigned and will be succeeded on December 31 by Will N. Day, 
agency director of the Stock Yards branch, who is in turn succeeded by D. H. 
Bitner. O. Howard and G. Howard Willitts of St. Louis, appointed Missouri 
general agents for the Columbian National Life. Fred E. Tegler of Marshall, Mo., 
appointed Missouri State agent for the Cosmopolitan Life of Illinois. 


Casuatty.—Crain & Gaile, appointed Kentucky State agents Metropolitan Plate 
Glass. Thomas F. Huggins, appointed general agent for Cleveland and vicinity, 
United States Casualty. Fred S. James & Co. of Chicago, appointed general 
agents for the burglary department of the American Bonding Company, in North- 
ern Illinois. 








Life, Fire and Miscellaneous Notes. 
The New York Life will soon re-establish its division agency at Albu- 
querque. 


—It has been decided to increase the capital of the Teutonia of Allegheny from 
$125,000 to $200,000. 


—The Providence Washington has appointed Roger B. Friend its assistant 
Pacific Coast general agent to George E. Butler. 


-A strong, progressive life insurance company advertises elsewhere for an 
agency director. A first-rate opportunity is here offered for an ambitious man. 


—Men of good records as organizers are needed by a life insurance company 
for managerial positions in an Eastern State. Particulars are given in an adver- 
tisement elsewhere. 


—J. H. Nitchie has opened an office at 153 LaSaile street, Chicago, where per- 
sons requiring expert actuarial services may consult him. Mr. Nitchie’s adver- 
tisement appears in another column. 


—Charles Hanson, a well-known adjuster of Montreal, died a few days ago. 
The deceased was joint proprietor of the Dominion Adjustment Bureau, and has 
been a prominent figure in local fire underwriting circles for many years. 


-It is understood that the Pittsburg Underwriters will soon apply for ad- 
mission to New York State, and that the Humboldt of Allegheny, one of its 
guaranteeing companies, has recently made application for a New York license. 


—George W. McNear of San Francisco, Cal., is succeeded by the firm of 
McNear & Wayman as managers for the Pacific Underwriters. The latter’s 
policies are guaranteed by the Firemans Fund and the Home Fire and Marine. 


—The Common Council of Providence, R. I., has taken preliminary steps to 
provide for an extension of the high-pressure water service. The recent com- 
plaints about the inadequacy of the water service are the cause of the proposed 
extension. 


—At Proctor’s theaters this week the usual high-class programmes maintain. 
Fifth Avenue, ‘‘Friends,’”’ with May Isabel Fisk; Twenty-third Street, “Girl with 
the Auburn Hair;” 125th Street, ‘An Enemy to the King;’ Fifty-eighth Street, 
Toozoonin Arabs. 


—The Parliament of Canada passed the following acts relating to fire insurance 
companies at its 1904 sessions: “Acts respecting the British America and the 
Western of Toronto authorizing the reduction of capital in the event of impair- 
ment; an act reducing the Canadian Fire’s subscribed capital from $500,000 
divided into shares of $100 each, to $250,000, divided into shares of $50 each, and 
provides that the amounts paid on the $100 shares shall be credited in the $50 
shares created by the act, with a further provision that such reduction shall not 
lessen the liability of the shareholders to its present creditors and policyholders; 
an act to incorporate the Dominion Fire of Vancouver, B. C.; an act incorpo- 
rating the Ottawa Fire as a Dominion corporation. 


—‘The Century” for the year 1905 will be more attractive than ever before. 
Three serials of special interest will be presented; “Sandy,”’ by Mrs. Alice Hegan 
Rice, author of “Mrs. Wiggs of the Cabbage Patch” and “Lovey Mary;’ a new 
novel by Mrs. Humphrey Ward, and a novel, “Rose o’ the River,” by Kate 
Douglas Wiggin. Rudyard Kipling, Anthony Hope, Jack London, Marion Craw- 
ford, Ruth McEnery Stuart, Owen Wister, Miriam Michelson, Irving Bacheller. 
Booth Tarkington and many other famous writers will contribute short stories. 
The December issue will contain Ambassador White’s reminiscences of his 
mission to Germany from 1897 to 1902. During 1905 Charles F. Brush will write 
of the invention and present status of “The Arc Light;” George Westinghouse, 
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ot “The Air Brake;” Nikola ‘Tesla, of **fhe Transmission of Power;” Frank J. 
Sprague, of “Electric Traction.” Melville E. Stone, manager of the Associated 
Press, will describe its origin and methods and its service in war time. There 
will be articles of general scientific interest and importance from Professor Henry 
Fairfield Osborn, Gilbert H. Grosvenor, Professor Russell H. Chittenden, Frank 
N. Chapman and Helen Keller. American architecture will be treated at length, 
special papers covering ‘““The New Naval Academy,” “The New Custom House in 
New York,” “The New Congressional Buildings,” ‘‘The Capitol Extension,” 
“The New National Museum,” and “The New York Public Library.” A series _ 
of papers telling of historic homes in France, with illustrations by Jules Guerin 
and André Castaigne, and numerous articles on the Far East will be given. The 
standard of the art features of ““The Century” will be advanced during 1905. 
The value of “The Century” in any home cannot be estimated. 


—“The Century” for December contains, among numerous other good articles: 
“Christmas Callers” (drawing in color), Anna Whelan Betts; “A Flamingo City,” 
Frank M. Chapman; “A Belated Christmas,” a story, Carter Godloe; “Art for 
the Soul’s Sake, Lee Wilson Dodd; ‘Sandy,’ I., a story, Alice Hegan Rice; 
“The New Method of Purifying Water,” Gilbert H. Grosvenor; “Alfons Mucha 
and the New Mysticism,” Christian Brinton; “A Misfit Christmas,” Ruth 
McEnery Stuart; “Three Preludes of Chopin,” drawings by Sigismond Ivanowski: 
“The Camel of Jesus,’’ a Christmas story of the Egyptian colony in New York, 
Margherita Arlina Hamm; “Children’s Costumes in the Nineteenth Century,” 
Roger Boutet de Monvel; “‘Chapters from My Diplomatic Life,’’ embassy at Ber 
lin, I., Andrew D. White; Topics of the Time—“Living up to Christianity,” “‘A 
Record which is a Public Service,” “The Next Steps in Forestry Reform,”’ 
“Swords and Plowshares,”’ “Intensive Warfare.” 


WANTED. 


COMPETENT MEN FOR MANAGERIAL POSITIONS FOR 
CENTRAL AND EASTERN PENNSYLVANIA, WITH HEAD- 
QUARTERS PROBABLY AT HARRISBURG AND PHILADEL- 
PHIA, RESPECTIVELY. THESE POSITIONS CAN ONLY BE 
FILLED BY MEN HAVING GOOD CLEAN RECORDS, GOOD 
CLOSERS AND FIELD ORGANIZERS, WHO DESIRE TO BE- 
COME PERMANENTLY IDENTIFIED WITH A FIRST CLASS, 
OLD LINE, PROGRESSIVE YOUNG COMPANY. 


ADDRESS, 
AMERICAN CENTRAL LIFE INSURANCE CO. 
INDIANAPOLIS 











WANTED-—AN AGENCY DIRECTOR. 


An excellent opportunity afforded by a strong, progressive Lite Com- 
pany, and well-known. Only those with experience in insurance work, 
with a knowledge of men and ability to produce results, need apply. 
Replies confidential. Address ‘‘Manager A,’’ care The Spectator, N. Y. 








Higency Wants. 


WIDE - AWAKE 
LIFE ASSURANCE 


Solicitors realize the great advantage of representing a Company 
that needs no introduction—but rather INTRODUCES THEM. Also 
an Agency that is progressive and prosperous. 

The Kentucky Agency of The —— Life Assurance Society 
of New York writes more business than its two largest competitors 
combined, and offers liberal contracts to able personal writers, with 
territory covering the State. Address, 


HENRY J. POWELL, General Manager, 
EQUITABLE FLOOR—EQUITABLE BUILDING, 
LOUISVILLE, KY. 











Company Representation Wanted. 





REPUBLIC OF MEXICO. 


We control large volume of business—desire representative strong 
Fire Company for direct writing or reinsurance. 

We already represent as Resident Managers leading American Com- 
pany but need additional facilities. Correspondence invited. 


WM. B. WOODROW & CO., 
P. O. Box 506, MEXICO CITY MEXICO. 











December 1, 1904] 


THE SPECTATOR 















figency Wants. 








ASSOCIATE MANAGER 


WANTED 


By one of the leading Life Companies for Broad- 
way office with one hundred agents. State exper- 
lence, where now employed and salary expected. 
CONFIDENTIAL, 
P. O. Box 1117, 
NEw YORK. 





CITY MANAGER—SAN FRANCISCO. 
RENEWAL CONTRACT—UNEXCELLED—(A GENERAL AGENT’S CONTRACT), 
WITH 


THE WASHINGTON LIFE OF NEW YORK 
Permanent Position! Begone Man! Personal Producer! Capable 
getting business through Brokers and Agents! All communications strictly 
confidential. Address, stating age, experience and references, 


HOWARD PERRIN, General Manager 
$5-86-87-88 Chronicle Building, San Francisco, Cal. 





A Few Pacts About the Million Dollar Oregon and Washington Department 


WASHINGTON LIFE 
Paid and placed new insurance in past 3 years, OVEr....seseseeeees $3,500,000.00 


New insurance paid and placed in 1908.......ccescsccsesecsecesese 1,327,423.00 
Tt HIS DEPARTMENT IS ONE OF THE LARGEST IN THE NORTHWEST 
“NUF CED” . 


AGENTS WANTED 
BLAIR T. SCOTT, Gen’] Manager, 610-11-12 13 Chamber of Commerce, Portland, Ore. 


PACIFIC COAST OPPORTUNITIES. 


The thoroughly organized and successful OREGON agency of the 
NORTHWESTERN MUTUAL LIFE of Milwaukee desires'a few 
more agents for both city and country work. Renewal contracts 

Address, with references, 


S. T. LOCKWOOD & SON, General Agents, 
Portland, Oregon. 


OPPORTUNITY—SUCCESS 
Both can be yours if you come to COLORADO, where there is 
more wealth in proportion to size than any other State in the Union. 
Exceptional, Nonforfeitable renewal contracts to BIG PRODUCERS. 
Send references, record and experience to 
GEO. A. RATHBUN, Manager, 


Equitable Life Assurance Society, 
Equitable Building, Denver, Colorado 











ELLIS PAYS THE MOST 


Careful attention to his agency force, giving personal assist- 
ance to his field workers, affording them the benefit of his 
experience as a large producer. 
renewal contracts to 


LOCAL AND DISTRICT AGENTS 
in choice Georgia territory. Policy forms all modern and 
salable. The kind you don’t have to rebate to sell. For 
territory and terms apply to ' 


EUGENE R. ELLIS, 


General Manager for Georgia. 901 English-American Building, Atlanta, Ga. 
The Washington Life Insurance Co. of New York. 








Liberal commission and 


Prominent Agents and Brokers. 








M° CAY & CORTIS COMPANY, 


Representing for 


SURPLUS LINES — 


DUTCH UNDERWRITERS & EUROPEAN STOCK COMPANIES, 
54 Maiden Lane, New York City. 

















OBERT R. TUTTLE, 
NEW YORK AND PENNSYLVANIA 
GENERAL AGENT 
Capital Fire Insurance Company of N. H. 
Western Underwriters’ Association, Incorporated, of Illinois. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers, 
948-4-5-6-7-8 Century Building, ST. LOUIS. 
Commissions Paid Non-Resident Agents and Brokers. Long Dist. Telephones 


REPRESENTING: 
Norwich Union, Hamburg-Bremen, Newark, Indemnity, Star, Springfield, 
Frankfort, New York Plate Glass, U. S. Fidelity and Guaranty Co. 


W. C, Bennett. ESTABLISHED 1869. J. Burns ALt-En. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention 
given to Surplus lines. 


_ & VAN DEINSE, 


Indianapolis, Ind. 


Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks. 
Correspondence solicited. 


CRITCHELL & RIMINGTON 
SURPLUS LINES, 


56-58 PINE STREET, NEW YORK CITY 


CORRESPONDENCE SOLICETED, 


Fire Reinsurance Company of London, Ltd.; Conestoga Fire Insurance Co. 
of Lancaster, Pa.; American Guaranty Fund; Mutual of St. Louis. 


E DWARD CLUFF, 





Correspondence Solicited 











*Phone, 1497 John. 





89 PINE STREET, NEW YORK CITY. 


Surplus Line Insurance. Reliable Stock Policies Only. 





Ottawa Fire Insurance Company, of Ottawa, Canada; Michigan Millers Mutual 
Fire Insurance Company, of Lansing, Mich.; British Dominions Insurance Com- 
any, Ltd., of London, England; Ben Franklin Insurance Company, of Allegheny, 
'a.; Metropolitan Fire Insurance Company, of Chicago, Ill. See reports of these 
companies. - 





St. Louis + 208 North Fourth Street 
ALL & WHITTEMORE, GENERAL UNDERWRITERS. 


Long distance Phones, _Wesolicit insurance on St. Louis Properties 
from agents in other cities. Sole Agents: Commonwealth, North River, Con- 
tinental, Prussian National, Spring Garden, Saint Paul, Commerce, N iagara, Williamsburgh 
City, National Union, Mercantile and Union, Phil. 





HeErsBeErT Buxton, Pres. and Mgr. L. Austin Jounson, Sec. 
UXTON INSURING AGENCY, 
GENERAL INSURANCE, 76 Wiit1am Street, New Yorx. 


Correspondence Solicited. 








A LITTLE BOOK 
That Makes Men. Stopand Think 
Every ambitious life insurance Menegee in the country should send fora free copy of 
our little book : ‘‘ Papa, What Would You Take For Me?’ An invaluable aid in 
etting business. Says more and says it in more convincing style than a solicitor, 
M most cases, can. Appeals to the sentimental side of humanity and makes men 
stop and think seriously on the subject of life insurance. led free. 


Copy mail 
Address, J, B. MUELLER, Toledo, Ohio. 























INCORPORATED 1799. 


ss eg Harstigton 
Provident Susurmee Company, 


PROVIDENCE,R. |. 
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Actuarial, 


Lctuarial. 








DAVID PARKS FACKLER 


Ex-President Actuarial Society 
CONSULTING ACTUARY, 
35 Nassau STREET, NEw YORK (Ropms 1404-5) 
Telephone, 5427 Cortlandt. 





Successor to ELIZUR WRIGHT, 


CONSULTING ACTUARY. 


Thorough Experience. Accurate Work. 
Examinations. Valuations. Accounts Systematized. 
All professional calls will be given prompt, faithful and impartial attention. 
45 Milk Street, Rooms 77 and 87, BOSTON, Mass. 
Cable Address, ‘‘ Actuary.” 


—_- C. WRIGHT, 


Western Union Code. 





M's M. DAWSON, A. I. A. 


CONSULTING ACTUARY, 
No. 11 Broadway, NEw YORE. 





R E. FORSTER, 
e 


CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 





— BARNETT, 


CONSULTING ACTUARY, 


437 EQUITABLE BUILDING, ATLANTA, GA 


ee J. HARVEY, F. I. A., 
Fellow of the Institute of Actuaries, 
CONSULTING ACTUARY, 


OFFICES OF COLONIAL LIFE INSURANCE CO., JERSEY CITY, N. J. 





IFE INSURANCE CLERKS. 

Study the Mathematics of Insurance. Tuition by correspondence by 
experienced coach, at moderate fees. Successes for Part 1 Exam., ofthe Institute 
of Actuaries, nineteen out of twenty-five, including two in class 1, eleveninclass 
II and six in class III. Particulars from T. E. STREETER, P. O. Box 1415, 
Winnipeg, Man., Canada, author of ‘The Elements of The Theory of Probabili- 
ties,’’ * Graduated Papers,” etc. ; lecturer on ‘‘ Actuarial Science ’”’ at the “Great 
West Life’ office, Winnipeg, 1904, 





C. RAFFERTY, 
e CONSULTING ACTUARY. 

The business of old line companies, assessment companies, fraternal 
societies and private individuals respectfully solicited. 
PROMPT WORK. REASONABLE PRICES. 
Room or1, 1524 Chestnut Street, Philadelphia, Pa. 





ENJ. F. BROWN, 
(Author of the Brown Book of Life Insurance Economies. ) 


CONSULTING EXPERT. 
ANNUITY BUILDING, 








159 DEVONSHIRE STREET, - - BOSTON, MASS. 
J H. NITCHIE, 
i ACTUARY 
153 LA SALLE STREET 
1011 Association Building CHICAGO 


Telephone Central 3479 








THE STAR FIRE INSURANCE CO. 


OF LOUISVILLE, KY. 
CASH CAPITAL - - $200,000.00 
SURPLUS - 54,044.99 
MITCHELL & TYLER 
MANAGERS EASTERN DEPARTMENT 
56 and 58 Pine Street, New York City 





THB 


ECURITY LIFE AND ANNUITY CO. 


(LEGAL RESERVE) 


OF GREENSBORO, N. C. 


GUARANTY CAPITAL, $100,000.00 


Deposited with Insurance Commissioner North Carolina 








OFFICHRS 
P. H. HANES 
Vice-President 
R. E. FORSTER, Actuary 


G A. GRIMSLEY 


J. VAN LINDLEY 
Secretary 


tesident 








elit 


MUTUAL LIFE INSURANCE CO. 
OF BOSTON 


Incorporated 1862 under Massachusetts Laws 
Good Agency Contracts to the Right Men to Sell the Best Life Insurance in the Market 


STEPHEN H. RHODES, President ROLAND O. LAMB, Vice-President 
WALTON L. CROCKER, Secretary 








RCBERT K, EATON, Superintendent of Agencies. 
CHARLES L. VIEM aN, State Agent for Michigan, Chamber of Commerce, Detroit 


GEORGE L. STIMMEL, General Agent, Metropolitan District. 
ST. PAUL BUILDING, 220 Broadway, NEW YORK. 





The Saenat Annuity, the Oldest and Strongest in the South 


For agency in Va., address, A. G, Roulstone, Nor- 
olk, Va. 





For agency in W. a address, C. O'Leary, G. Agt. 
Bluefield, W. V 

For agency in N, c. address, J. A. Raine, G. Agt., 
arboro, N. C. 


For ew fh in S. C. & Ga., address, T. H. Jones, 2d 
. M., Atlanta, Ga. 
ms ency rm Ala, 7 address, N. O. Tyler, G. Agt. 
Birmingham, Ala. 
For agency in Ark., address,Ben Watts, Manager 
Little Rock, Ark 
For Woon en ‘Texas, address, M. Bargas, G. Agt. 
ex., Or to 


C.R PORTER Vice-Pres. & Gen’l Manager Home Office 








